Here is some info on the super powerful, fully automated keep in touch system for home inspectors, or any business owner called SendOutCards.
SendOutCards is a unique relationship management tool. For less than $1.50 per touch you can introduce yourself or your product, say thanks for the referral, ask for new clients, send holiday cards, or introduce a new service that your company now provides.

I use SendOutCards to thank each Realtor that referred me the month before. I send a card of congratulations when a Realtor is the salesperson of the month or year.

Every time someone from the local chamber gets an award, they get a card from me.

It’s easy, affordable and effective.

I use it in place of direct mail. It’s a greeting card and who in the office isn’t going to open a greeting card? That takes care of the “getting it opened” problem that all businesses have with direct mail!

Now, because I’ve chosen the proper card for the message I want to convey (13,000 to choose from), I’ve gotten my prospects attention and I’m doing nothing more than using a direct response message on the inside of the card.

You can send postcards, 2 sided or 3 sided cards. You can write a personal message in the cards using any of the 10 fonts they have to choose from or send in a sample of your handwriting and the cards can be in your own handwriting.

I write 12 thank you cards for the year in January, then at the end of each month I go to my cards, pick the card I chose for that month, put a check next to the name of each Realtor that used me that month, hit the send button and that day the cards are printed and sent out the next morning.
You can set up campaigns of multiple cards to go out at any time interval you choose.

You can set up cards for birthdays, anniversaries or any occasion in advance and they will go out as many days in advance that you want them to go out.

Realtors have been so impressed with the cards and how automated the system is that they have signed up as card senders under me after receiving a few cards from me.

Realtors are the most impressed with the customized cards that I have shown them how to make. They can send a card to a home buyer with several pictures of the inside of a house that buyer might like, or send several pictures of houses in the neighborhood where the buyer wants to live, and add a note saying “these are in the price range you are looking for”
There is absolutely no down side to using send out cards to increase your home inspection business. Do it now, your business will thank you!
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