SendOutCards to Market Your Business
ASHI endorses a mail-out card and postcard program to help ASHI members market their businesses.  It is called SendOutCards. It is an important member benefit for marketing their businesses to clients, prospective clients, real estate professionals or other business contacts.  This cutting edge contact management program provides an inexpensive “follow-up marketing” program to help ASHI members grow and strengthen their business.  The program uses your own personal contact information to enable postcards or greeting card campaigns that can easily be organized and customized for your business needs. (In addition to providing ASHI members with a simple, low-cost marketing program, the program also establishes a small non-dues revenue stream for ASHI – and can also offer a revenue stream for chapters.)
Here’s how it works:

Individuals

To give you an example of how the program works, you can set up a campaign to automatically SendOutCards to clients.  You could send each client a card upon closing on the house, a different card maybe three months later, and another card maybe after 6 months or on the anniversary of their purchase.  This keeps your name in front of the buyer, who is more likely to use you again and recommend you to friends and family if they were pleased with your services.  You can also develop materials to send with the card – maybe a home maintenance list to remind your clients of general home maintenance tips to keep their home in good working order. You can also easily arrange to send a variety of gifts. Charges for materials (cards, postcards, enclosures, gifts, etc.) and for postage are deducted from the member’s individual account balance.
Chapters

As an ASHI chapter, you can register as a Wholesaler/Entrepreneur for your chapter members, thus creating a new “benefit” you can offer to your individual chapter members. Individual signup involves an initial member setup fee, and each member then manages their own SendOutCards program after that. Each member sets up as a Retailer, but can also branch out and become a Wholesaler or Entrepreneur. Charges for materials (cards, postcards, enclosures, gifts, etc.) and for postage are deducted from the member’s individual account balance. Participation is totally voluntary – you can have one chapter participant or a thousand.
More Information:
For purposes of this ASHI-endorsed program, ASHI has established itself as a Wholesaler.  Individuals or chapters need only contact Russell Daniels at russelld@ashi.org for more information on setting up your own Retail or Wholesale account.

